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 We Work The Lifecycle Of MPC’s 
From the earliest stages of acquisition, zoning and development 
through the last lot sales and home closings, our team of 
brokers/advisors are partners in your vision.

We Have Strong Builder Connections
Our team has long-standing and productive relationships with 
the region’s top homebuilders, apartment developers, and 
single-family build-to-rent operators. We assist with land values, 
market strategy and product segmentation to help create the 
highest value in your community.  

We Understand All Asset Classes
With our local market experts and Cushman Wakefield’s 
national reach, our team assists with all facets of mixed-use 
communities from residential, commercial, retail, and industrial. 
We can develop a cohesive land strategy to ensure all parties 
are working together.

We Are Connected
Our team has strong ties to the region’s top land planners, 
entitlement and public policy experts, public finance teams, real 
estate attorneys, engineers, architects, title companies, 
appraisers, market research consultants, and branding experts 
to help carry out the vision for the community.

We Inform
Data is embedded in our approach to providing well informed 
guidance. Our team pulls from a variety of sources, including 
Cushman Wakefield’s proprietary research, to help with market 
analysis, segmentation and values. We don’t just run reports 
and hand them to you. We synthesize the data to help clarify 
options that align with your strategic initiatives. 

The Cushman & Wakefield Land Team



The Cushman & Wakefield Land Team Colorado MPC 
Developer Relationships 



The Cushman & Wakefield Land Team National MPC 
Developer Relationships 



The Cushman & Wakefield Land Team Colorado
Builder Relationships 



Denver Metro Annual Starts (+8%) & Closings (-9%)

Source: Zonda
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Denver Metro New Homes Starts by County

Source: Zonda



Adams County 40% Increase in New Home Starts in 2024

Source: Zonda
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Brighton/Thornton CMA

Source: Zonda



Brighton/Thornton Annual Starts (+11%) & Closings (-3%)

Source: Zonda
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Brighton/Thornton Annual Starts & Share of Denver Metro 
Market

Source: Zonda
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Brighton/Thornton Vacant Developed Lots and Months of Supply

Source: Zonda
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New Home SFD Base Prices in Brighton Have Plateaued 

Source: Subdivide
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Brighton Existing Home Prices Are Also Flat

Source: Subdivide
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Brighton/Thornton MPC’s

Source: Zonda
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Consumers Desire Mixed-Use Communities in Suburban Settings



Consumers Prefer Master Planned Community Lifestyle



Consumers Prefer Open Space, Walkability, Connections



Land Outlook for 2025

Housing starts expectations from many builders has moderated for 2025, but most will 
continue to bolster their land pipelines

Lot availability remains tight and thus land costs will stay high

Land sellers are likely to adjust their expectations through more flexible terms

Demand for lots in high growth areas will be intense but builders will be more 
disciplined 

New Builders and new capital enter Colorado

MPC’s will continue to dominate the market

Land banking and predictable take downs become more common to ease builder 
balance sheets



Land Outlook for 2025

Some builders will sell their land and lots to other builders

Infill opportunities will become more prevalent

Data centers, renewable energy firms will be active, driving up peripheral raw land 
prices

Built-to-rent players will become more active 

Bigger legislative push toward condominiums 

Apartment deals will start to become more viable as capital opens up

Development costs remain high but will start to flatten out
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Thank You

Feel Free to Call us With Questions


